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Welcome to the New York Section of the 
Society for Mining, Metallurgy & 
Exploration’s 4th Annual Current Trends in 
Mining Finance Conference. We hope all 
attendees, including mining and finance 
executives, bankers, analysts, investors, 
attorneys, accountants, portfolio managers 
and engineers, will find the content and 
format of the conference to be helpful. We 
trust that it will also be suitable for sharing 
with others in any discussion about the 
key issues facing the industry today. 

The focus of the conference is on the 
outlook, trends and issues that affect 
capital raising in the global mining 
industry. Speakers at the conference, 
including workshops, will present case 
studies on how management and 
investors can employ best practices and 
technology to anticipate, track and 
manage the technical and non-technical 
risks associated with mining projects. 

All attendees are encouraged to ask 
questions. On behalf of the NY Section  
of the SME, we thank you for joining us. 
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Schedule of Events 

Sunday, April 24, 2016, Opia Restaurant 

Noon-4:30 PM Workshop I: The Rise of Critical Metals and Supply Chain Trends – Why Commodity Rules Changed in the Low Carbon Economy 

5-7:30 PM 
Delegate Dinner – Guest Speakers: McEwen Mining Inc.: Rob McEwen, Chairman & CEO; and 
Newmont Mining Corporation: Dr. Marcelo Godoy, Group Executive, Resource Modeling Technical Services 

Monday, April 25, 2016, Shearman & Sterling LLP 

8 AM Registration and Breakfast 

8:45 AM Conference Welcome by Conference Co-Chairs and Shearman & Sterling LLP 

8:50 AM Conference Chairman’s Opening Remarks 

8:55 AM I.1 – Review & Outlook of Capital Markets and Key Trends in Mining 

9:30 AM I.2 – Copper, Iron Ore, Critical and Industrial Minerals Market Trends 

10:30 AM Refreshment Break 

10:50 AM I.3 – Analysts’ View of Commodities, Precious Metals & Uranium Markets 

11:40 AM I.4 – Bankers’ View of Capital Markets and Mine Financings 

12:15 PM Keynote Speaker Luncheon: Government of Québec: Dominique Anglade, Minister of Economy, Science and Innovation 

1:20 PM I.5 – Managing Price Risk in Mining Projects and Finance 

2:30 PM I.6 – M&A Trends in Mining – Is the Wave of Asset Sales Nearing an End? 

3:20 PM Refreshment Break 

3:40 PM I.7 – Distress in the Mining Industry – What Next? 

4:30 PM I.8 – How Mining Finance Is Adjusting to the New Normal in Mining 

5:25 PM Conclusion of Day One of Conference  

5:30 PM Reception – Government of Québec Office – Rockefeller Center 

Tuesday, April 26, 2016, Shearman & Sterling LLP 

8 AM Breakfast 

8:45 AM II.1 – What Is – and Who Provides – Alternative Capital? 

9:35 AM II.2 – Are Private Equity, SWFs, China and Asia Investing in Mining?  

10:20 AM Refreshment Break 

10:40 AM II.3 – Valuation in Mining – What Is the New Normal? 

11:20 AM II-4 – Successful Use of Technology and Smart Data in Mining 

12:15 PM Keynote Speaker Luncheon: Dassault Systèmes GEOVIA: Andrew Pyne, Vice President 

1:25 PM II.5 – Case Studies – Resource, Planning and Infrastructure Trends 

2:30 PM II.6 – Is Mining Today Only About ‘All-In Sustaining Costs’ (AISC)? 

3:20 PM Refreshment Break 

3:40 PM II.7 – Managing Sustainability Through Project Execution 

4:30 PM II.8 – What Can Be Done to Prosper in this Market? 

5:25 PM Closing Remarks by Conference Co-Chairs 

5:30 PM Reception – Shearman & Sterling Conference Center 

Wednesday, April 27, 2016, Shearman & Sterling LLP 

7:45 AM Breakfast 

8 AM-Noon Workshop II: Mining Investment: Identifying and Managing Key Technical, Legal, Construction and Price Risks  

Noon-1 PM Lunch 

1-5 PM Workshop III: Lessons Learned from Mega Projects and Mining and Related Infrastructure Projects – Key Success Factors    
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Sunday, April 24, 2016 

Noon-4:30 PM Workshop I 

The Rise of Critical Metals and Supply Chain Trends –  
Why Commodity Rules Changed in the Low Carbon Economy  

 Keynote Presentation The lithium-ion supply chain and how 
critical minerals differ from commodities. Setting the tone and 
introducing the subject of batteries and solar photo voltaic supply 
chains and how critical minerals differ from commodities. 

 The emerging low carbon economy An overview of how this is 
evolving: lithium-ion batteries, solar, wind energy and utility sectors 
discussing a number of industry case studies to outline how critical 
minerals are used in all walks of our hi-tech /renewable energy lives. 

 Impact on supply chains and raw material Lithium-ion battery 
focus (lithium, graphite, cobalt) and solar focus (silicon, copper). 
The market today and how it’s changing by an active producer of 
raw critical materials, e.g., graphite, lithium, cobalt, etc. 

 How these specialist minerals differ from commodities Key 
raw materials that are mined, processed and sold in a very 
different way from traditional commodities. How to do business 
in niche, opaque markets – insight into non-exchange traded 
minerals and metals by a processor / trader of these minerals. 

 Lessons from fundraising in these areas and the ups and 
downs of seeking investment in critical minerals and how it 
differs from other commodities.  

 Wrap Up Panel Discussion and Q&A 

Benchmark Mineral Intelligence: Simon Moores, Managing 
Director 
Benchmark Mineral Intelligence: Andy Miller, Analyst  
Alabama Graphite Corp.: Donald K.D. Baxter P.E., President,  
CEO, Director  
Disruptive Discoveries Journal: Chris Berry, Co-Author 
Global Energy Metals Corporation: James Gilbert, Partner 
Pure Energy Minerals: Patrick Highsmith, CEO 

5-7:30 PM Delegate Dinner 

Sponsored by Bloomberg and Golder Associates 

Fight for Our Most Important Audience 
McEwen Mining Inc.: Rob McEwen, Chairman & CEO 

A New Paradigm to Manage Technical Risks in Mining  
Newmont Mining Corporation: Dr. Marcelo Godoy, Group 
Executive, Resource Modeling Technical Services 

Dr. Godoy will explain how Newmont’s orebody risk management 
process is creating a paradigm shift at Newmont, allowing it to 
minimize risks and capture opportunities more reliably than ever 
before. While we cannot control gold price, we can narrow the gap in 
our estimated and actual tonnages and grades, metallurgical 
recoveries, costs and productivity. Furthermore, the application of 
recent developments in the field of stochastic optimization will allow 
us to unlock additional value from our deposits and further enhance 
our ability to succeed in all commodity cycles. 

 

Monday, April 25, 2016 

8 AM Registration and Breakfast 

Breakfast Sponsored by Behre Dolbear  

8:45 AM Conference Welcome by Conference  
Co-Chairs and Shearman & Sterling LLP 

TAA Advisory LLC: Tim Alch, Managing Partner,  
Conference Program Chair  
The Abernathy MacGregor Group: Alan Oshiki,  
Executive Vice President, Conference Co-Chair 
The Afund, Inc.: Henry Weingarten, Managing Director  
Shearman & Sterling LLP: Cynthia Urda Kassis, Partner 

8:50 AM Conference Chairman’s Opening Remarks 

Mining Around the World: An Industry in Turmoil. Observations 
from the World’s Largest Professional Mining Group  

Society for Mining, Metallurgy & Exploration, Inc.:  
Steven Gardner P.E., P.S., R.M., President (2015) SME 

8:55 AM I.1 – Review & Outlook of Capital Markets  
and Key Trends in Mining 

 What is the current environment and outlook? What is helping 
miners to survive?   

 How much capital has been raised in private, public markets, 
stock exchanges, etc.? Where? 

 Exploration and drilling trends by metal, country, developing  
and developed nations. 

 How do base, bulk and precious metal trends differ?  
What is the impact of China?  

I.1.1. Citibank Corporate & Investment Bank: Michael Cramer, 
P.E., Managing & Technical Director, Global Industrials, Metals & 
Mining. Current Environment for Metals and Mining Resource 
Funding. Mr. Cramer will highlight recent trends in metals and 
mining financings given the considerable changes that have 
occurred over the past decade. These changes will be reviewed for 
key products such as debt, equity and alternative financial sources. 
Drivers of the industry will be summarized along with the 
appropriate product array for mining companies in various points in 
the mine development cycle. 

I.1.2. S&P Cap IQ – SNL Metals & Mining: Charles Cooper, 
Director of Consulting and Head of Mine Economics. Mr. Cooper 
will present a review and outlook of the metals markets, including 
discussion of industry-wide cost and financing trends. 
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9:30 AM I.2 – Copper, Iron Ore, Critical and 
Industrial Minerals Market Trends 

 What is the business and funding outlook for these sectors? 
Which are best positioned? Why? 

 Which sectors will see a recovery? When? Which are continuing 
to struggle? For how long? 

 How do the use of steel and iron ore and prices in China impact 
global mining trends?  

 What are market, technical and regional issues and margin 
trends in these sectors? 

I.2.1. Agapito Associates Inc.: Vanessa Santos P.G., Chief 
Geologist. The industrial minerals (IM) investment arena varies from the 
metals sector. Historically, margins have been thinner in the IM sector 
and market, transportation and product consistency are keys to 
success. The introduction of new thinking can make this segment 
attractive. Exploration methodology varies greatly, and deposits vary 
greatly. Project lead time, market entry and competition are a few of the 
challenges to success. Existing players may define the game, but 
explorationists and engineers are redefining techniques for identifying 
and evaluating deposits and adapting technologies for production and 
process. Efficiencies are introduced to the IM sector by modern 
resource estimation, mine planning and adaptive exploration 
technologies. In the potash and trona sector, this includes solution 
mining, angled drilling, adaption of geophysical techniques from the oil 
industry and alternative mineral species production. 

I.2.2. Benchmark Mineral Intelligence: Simon Moores, Managing 
Director. The Rise of the Low Carbon Economy & Raw Material 
Impact. How major lithium-ion battery and solar supply chains are 
emerging and the impact of critical minerals and metals that are 
fueling these industries. The supply chains that serve these 
industries are evolving at a slow pace. Simon will examine links in 
these supply chains to determine what needs to be achieved to 
serve the new low carbon economy including: lithium-ion batteries, 
solar, wind energy and utility sector’s impact on supply chains and 
raw material lithium-ion battery focus (lithium, graphite, cobalt) and 
solar focus (silicon, copper). 

I.2.3. Metals Industries Advisory Group (MIAG) LLC: John D. 
Heffernan, Partner. How do steel and iron ore production, 
consumption and prices in China impact global mining trends? Iron 
ore price crash: caused by oversupply led by “Big Three.” China is 
now able to reduce steel production costs with lower cost iron ore 
and coal. Chinese steel excess capacity floods global market 
depressing steel prices. Global steel producers now need less iron 
ore and other raw materials, thus depressing global demand for iron 
ore and other materials and further depressing raw material pricing. 

I.2.4. RungePincockMinarco: Tim Swendseid, P.E., MBA, CFA, 
President, Consulting Services Americas. Copper Case Study. Tim 
will recap the global environment for copper projects, including 
financing, market disruptions, announced and actual copper market 
production reductions and actual and likely upcoming copper 
projects in the pipeline. Tim will also discuss how the current cost 
regime compares to the last cycle’s cost rules of thumb, as well as 
the shifting focus of the production industry in light of available 
deposits and technology, including jurisdictional, social license, 
financial and infrastructure issues. Finally, Tim will discuss views of 
the long-term price prospects. 

10:30 AM Refreshment Break 

Sponsored by Hatch 

10:50 AM I.3 – Analysts’ View of Commodities,  
Precious Metals & Uranium Markets 

 What are the key drivers and outlook? How are technology, 
China and India relevant factors?  

 How have investors reacted to changing perceptions of value 
and returns on investment?  

 Are brighter days ahead? Is the worst over? How do these and 
other investment vehicles differ? 

I.3.1. Discovery Investing: Michael Berry, Founder and President. 
Dr. Berry will speak about global macro-economic, central bank 
policies and other major trends impacting the global mining and 
energy industries, including discussion of the uranium sector. How 
does what we see trending in oil and energy parallel parts of the 
global mining and minerals industries? How do they differ? 

I.3.2. HSBC Bank USA: James R. Steel, Senior Vice President, 
Metals Analyst. Mr. Steel will discuss the development of the bullion 
market, investment trends, trends in supply and demand, as well as 
macro-economic and geopolitical influences that impact bullion’s 
position as an alternative currency, a central bank reserve and a 
portfolio diversifier.  

I.3.3. TD Securities: Bart Melek, Director and Head of Commodity 
Strategy. Bart will share his global macro view of the world’s 
economic and monetary trends’ impact on resources and 
investment opportunities in 2016. Will this year be any different  
for metals than last? How? Why? 

11:40 AM I.4 – Bankers’ View of Capital Markets and  
Mine Financings 

 What is the outlook? Are we near a bottom? What are sector 
and regional issues?  

 How are deals and financings being structured? How are terms 
and conditions changing?  

 Are junior, medium and large companies, brownfield and 
greenfield projects getting funded? How?  

 Which countries make investment in and funding mining projects 
more attractive? How? 

I.4.1. BNP Paribas: Carlos A. Urquiaga, Managing Director, Head 
for Americas Structured Debt, Metals & Mining. Carlos will highlight 
recent trends in the global metals and mining sectors and deals 
closed for juniors, mid and senior companies involving streaming 
and private equity firms and capital market trends. 

I.4.2. Commonwealth Bank of Australia: Alain Halimi, Managing 
Director, Metals & Mining. Alain will discuss which mining 
companies and projects in recent years are getting funded and how 
and will present his outlook. 
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12:15 PM Key Note Speaker Luncheon 

Sponsored by the Government of Québec  

In the New Normal - How Investors and Management May 
Reduce and Manage Risk by Finding and Developing 
Opportunities in Developed Countries  

Dominique Anglade, Minister of Economy, Science and 
Innovation, Minister responsible for Digital Strategy  

1:20 PM I.5 – Managing Price Risk in Mining Projects  
and Finance 

 What can be done to manage risk, uncertainty, volatility and 
declining prices and to raise capital?  

 How do financial and regulatory codes impact raising capital and 
funding projects and construction? 

 How can mining companies anticipate and manage grade, ore, 
etc. and planning and operating risk? 

 How can stochastic optimization minimize price risk and unlock 
value from ore deposits? 

I.5.1. Auramet Trading LLC: James Verraster, CEO. Revenue 
Enhancement Opportunities and Price Stability Programs for the 
Current Market Environment. Mr. Verraster will discuss what a 
producer ought to be doing in the current environment to stabilize 
revenues to aid raising capital. 

I.5.2. Chicago Mercantile Exchange Group: Frederick Penha, 
Director Metals BLM. Mr. Penha will discuss targeted set off contracts 
that help make prices transparent, mitigate the risks of price volatility 
that are available for metals and mining companies and how they can 
be and are used to manage risk by producers, consumers, merchants 
and banking clients. Fred will also talk about recently enacted 
regulations making hedging more relevant and timely. 

I.5.3. McGill University: Dr. Roussos Dimitrakopoulos, 
Professor and Canada Research Chair, New Technologies for the 
Smart Management of Technical Risk: Examples of Added Value. A 
mining complex may be seen as an integrated business starting 
from the extraction of materials from a group of mines, the 
processing and treatment of these materials through different 
processing facilities interconnected by various material handling 
and transportation methods, all leading to a set of sellable products 
delivered to various customers and/or the spot market. 

The management of technical risk is approached in the framework 
of simultaneous optimization of mining complexes under 
uncertainty, aiming to maximize shareholder value, manage risk 
intelligently and address pertinent aspects of sustainability. Based 
on stochastic optimization, new methods developed and tested 
show that, when compared to past approaches: (i) reliability is 
improved in the operation’s meeting production forecasts; (ii) larger 
amounts of metal are produced from the same mineral resource; 
and (iii) substantially higher economic value than with existing. 
These impact the company, along with indirect stakeholders. 

I.5.4. Newmont Mining Corporation: Dr. Marcelo Godoy, Group 
Executive, Resource Modeling Technical Services. A New Paradigm 
to Manage Technical Risks in Mining. Risk management is critical to 
delivering Newmont’s strategy to improve the underlying business, 
build a stronger asset portfolio and differentiate ourselves from 
competitors. Dr. Godoy will explain how orebody risk management is 

a process that is creating a paradigm shift to minimize risks and 
capture opportunities more reliably. While the price of gold cannot be 
controlled, the gap in estimates of and actual tonnages and grades, 
metallurgical recoveries, costs and productivity can be narrowed and 
by applying new stochastic optimization methods allows unlocking 
more value from deposits and enhances Newmont’s ability to 
succeed in the commodity cycle. 

2:30 PM I.6 – M&A Trends in Mining – Is the Wave  
of Asset Sales Nearing an End? 

 Is M&A the best option as an exit strategy and/or now an 
opportune time for growth?  

 Where is M&A activity greatest? By commodity? Region?  
Size of firm? Will the trend continue?  

 What metrics impact valuations, M&A, impairments, write-offs? 
Are we near the bottom for prices?  

 What terms and conditions do sellers and buyers need to define 
and agree upon?  

I.6.1. Blake, Cassels & Graydon LLP: Geoffrey S. Belsher,  
New York Office Managing Partner. Mr. Belsher will discuss current 
legal trends in mining mergers and acquisitions, including increasing 
and decreasing use of various transaction structures, friendly 
acquisitions, hostile takeover bids, joint ventures and minority 
investments. He will also review some of the legal considerations 
when considering investment by alternative investment funds, 
including private equity funds and family offices. 

I.6.2. Holland & Hart LLP: Robert A. Bassett, Mining Team Leader. 
Securing Your Investment in US Mining Deals. Bob will discuss 
recent issues in mine financings where real property, equipment, 
stock and other assets are pledged, mortgaged as security and 
highlight some of the worst assumptions investors, joint venture 
partners and acquirers can make when structuring an investment in 
US mining properties. 

I.6.3. Red Cloud Mining Capital, Inc.: Chad Williams P.E., 
President and CEO. How Mining Projects Will Be Funded in the 
Future. An overview of the current funding environment will be 
provided. Equity financing, the mining industry’s historical mainstay 
for raising money, has fallen greatly in importance. Now, new 
alternative forms of financing need to be considered by all public and 
private companies. Equity crowdfunding has developed from the 
now-ubiquitous crowdfunding activities created for non-profit 
activities. Klondike Strike is the world’s first mining-only equity 
crowdfunding portal. The outlook for mining equity crowdfunding, 
opportunities and challenges will be discussed.  

3:20 PM Refreshment Break 

Sponsored by Hatch 
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3:40 PM I.7 – Distress in the Mining Industry –  
What Next?  

After brief introductory remarks by each of our panelists, private 
equity distress financing, bankruptcy attorneys, and workout 
specialists and a seasoned mining executive – in a roundtable format 
- will discuss and answer audience questions about a topic many in 
mining are facing today. What are financial options and strategies for 
companies that find themselves in various level of distress? What to 
do before it is too late? How to prepare for bankruptcy? What are 
your options for financing a distressed but very viable business? 
What firms are involved with distressed opportunities worldwide  
and by region?  

Chair: Ernst & Young LLP: Dmitriy Litvak,  
Metal and Mining Valuation Partner 
Ernst & Young LLP: Keith McGregor, Partner,  
Corporate Restructuring Practice 
Largo Resources Ltd.: Mark A. Smith P.E., Esq.,  
President & Chief Executive Officer  
Shearman & Sterling LLP: Fredric Sosnick, Partner,  
Practice Leader Financial Restructuring & Insolvency 

4:30 PM I.8 – How Mining Finance Is Adjusting  
to the New Normal in Mining  

 Case studies about the importance of compromising objectives  
to succeed and agree on funding terms  

 How do operators and lenders agree on financings, sale of assets 
and joint ventures? 

 What are salient features of recent project financings and 
alternatively financed deals?  

 Which types of projects are attracting traditional bankers,  
lenders and investors? 

I.8.1. ING Capital LLC: Remko van de Water, Head of Metals & 
Mining, Americas. What Financing Structures Work and Key Issues. 
Remko will discuss the structures of recently closed mining (project) 
finance transactions in the Americas. He will touch on some of the 
pros and cons of the various financing alternatives, including private 
equity, streaming, strategic investors and off-takers, export credit 
agencies and development banks, together with commercial (project 
finance) lenders, and how these can work together. 

I.8.2. Lemuria Royalties Corp: Abraham Drost, M.Sc., P.Geo, 
President. Backing High-Margin Junior Producer Opportunities. 
Lemuria Royalties Corp is a private equity funded royalty/streaming 
platform based in Toronto, Canada. Recently founded by David 
Morgan of Silver-Investor.com, Lemuria’s investment focus is the 
considerable number of high-margin junior producer development 
opportunities that have been shut out of the equity financing markets 
in the current down cycle. Lemuria expects this to change to the 
upside and is reinvesting under a maximum 36-month investment 
timeline to liquidity. 

I.8.3. MUFG Union Bank, N.A.: Richard Reeves P.E., Managing 
Director, Project Finance Americas, Mining & Minerals. A Banker’s 
View of Raising Capital in Mining Today: Two Case Studies. The 
current market creates both problems and opportunities for mining 
finance. The current situation makes new mine development and 
monetizing assets more difficult, particularly for juniors. This has 
resulted in the financial community looking to maximize returns 
versus risk. While a difficult time, it presents opportunities for lower 

risk and de-risked projects to move to the head of the pack by taking 
advantage of the lower risk nature of brownfield expansions and 
thoroughly de-risked projects. 

I.8.4. Stornoway Diamond Corporation: Matt Manson, CEO, 
President and Director. Mr. Manson will discuss what is required to 
lead and manage, from early on, one of the mining industry’s recent 
success stories. 

5:25 PM Conclusion of Day One of Conference 
 

5:30 PM Reception – Government of Québec Office – 
Rockefeller Center 

Sponsored and Hosted by the Government of Québec  
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Tuesday, April 26, 2016 

8 AM Breakfast 

Sponsored by Behre Dolbear  

8:45 AM II.1 – What Is and Who Provides  
Alternative Capital?  

After brief introductory remarks by each of our panelists, our experts 
in a roundtable format will answer audience questions about: Are 
royalty and streaming financings right for your assets? What are the 
costs, tax implications and benefits? Are green and/or brown field 
projects better suited to tap alternative sources of capital? Why? 
What are trends and issues miners should know about the 
“alternative” sources of capital available? Is all capital equal?  
Is crowdfunding an alternative to streaming, royalty, private equity  
to fund mining today? 

II.1.1. Co-Chair: Lind Partners: Phillip Valliere, Partner and 
Managing Director. In addition to chairing this discussion, Phillip will 
discuss what he sees in the financing market today and what are 
some important trends and issues miners should be aware of. 

II.1.2. Co-Chair: Torys LLP: Michael D. Amm, Partner, Co-Head 
Metals & Mining. Michael, Co-Chair of this panel, will present an 
overview of recent developments, trends and transactions in metals 
and mining involving alternative finance. 

II.1.3. Duff & Phelps LLC: Edward Lee, Managing Director -
Valuation Advisory Services. Streaming and Royalty Financings and 
the Importance of Valuing Assets Today. Mr. Lee will discuss the 
benefits, issues, key metrics and trends impacting the mining industry 
raising capital from royalty, streaming and other capital sources and 
the importance of asset valuations on mining company financial 
statements in this period of weak prices and low equity valuations. 

II.1.4. KoreConX: Oscar A. Jofre, Founder and CEO. Equity 
Crowdfunding: Why the Mining Industry Should Adapt to Alternative 
Forms of Finance, or Die. The mining industry has been slow to 
adapt to new trends in finance, and if it is to survive (and thrive 
again) then it needs to learn how to reach a new kind of investor. 
Oscar will discuss how the cautious approach to alternative finance 
that has typified the mining industry is really a nail in its coffin, and 
how the disruptive power of equity crowdfunding could be its saving 
grace. Oscar will focus on why it’s disruptive, what the potential 
economic and financial impacts of this innovation are and why 
anyone can and should be part of the global phenomenon of  
equity crowdfunding. 

II.1.5. KPMG Canada: Ronald Maiorano CPA, Lead Partner,  
US Corporate Tax Services. Ron will discuss and highlight many  
of the complex cross-border transactions and alternative finance,  
in particular from a US tax and accounting perspective. 

9:35 AM II-2 – Are Private Equity, SWFs, China and  
 Asia Investing in Mining? 

 Which types of projects are private equity, sovereign wealth 
funds and SOEs funding today? 

 Is China continuing to acquire and/or invest in mining assets 
outside of China? Where? How? Why? 

 Case Study: PE investments in Frac Sands: With lower prices, 
what are implications re exit strategy?  

 Where are mining projects being funded in China, Asia, the 
Americas, Africa? Why? How? 

II.2.1. Baker & McKenzie LLP: Greg McNab, Partner,  
Corporate & Securities Practice Group. Greg will discuss some 
recent trends regarding China and private equity investing in mining 
as well as some of the intricacies of dealing with Chinese partners 
in mining ventures. 

II.2.2. Headwaters MB: Joel Schneyer, Managing Director - 
Minerals Capital & Advisory Practice. Case Study: Private Equity 
Investment in Frac Sand. Institutional Money has lost confidence in 
“unsupervised money” in mining and shifted to placing money with 
industry specialist private equity investors for actively managed 
exposure. A sector that garnered substantial investment interest 
recently has been frac sand, driven by the growth in the use of 
hydraulic fracturing. Of the top 10 sand suppliers, six of these have 
ties to private equity. While the long-term outlook for fracking looks 
promising, in the near term frac sand miners (and private equity 
sponsors) are under duress. In light of the current weak oil price, what 
are reasonable strategies for PE investors and frac sand producers? 

10:20 AM Refreshment Break 

Sponsored by Hatch 

10:40 AM II.3 – Valuation in Mining – What Is  
the New Normal? 

 What are the basics of exploration, developing, operating 
property and project valuations? 

 How can management, financiers and investors bridge different 
perceived valuation? 

 Where are best values and opportunities? Which projects are 
best positioned? Why? 

 How have valuations, appraisals, terms and due diligence 
changed in recent years? 

II.3.1. RPA Inc.: Bill Roscoe Ph.D., P.E., Chairman Emeritus. 
Comparable Transactions Analysis Adjusted for Metal Prices. One 
issue with comparable transactions or comparable sales analysis is 
how to account for changing metal prices over time. One way is to 
divide the unit transaction price, e.g., $/oz Au or $/lb Cu, by the metal 
price at the transaction date. This ratio, expressed as a percentage, 
relates the transaction value to the metal price at a point in time.  
For polymetallic deposits, the ratio can be calculated by combining  
all metals together as a Metal Transaction Ratio. This type of price-
adjusted comparable transactions analysis is illustrated with 
examples using different metals and combinations of metals. 
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II.3.2. SRK Consulting: Maureen Upton, Principal Consultant. 
Quantifying the Impact of Social License and Related Risk Factors in 
Valuation of Mining. Based on several case studies and events, 
Maureen will explain the significance of this topic today in the global 
mining industry and provide her own analysis and discussion of how 
management and investors can best address this important subject  
for various types of stakeholders. 

11:20 AM II-4 – Successful Use of Technology and  
Smart Data in Mining 

 What tools and technology are available to reduce costs and 
project risk in planning and operations?  

 What obstacles do technical services, strategic mine planning, 
management need to overcome? 

 Where can technology make the most meaningful, cost-effective 
impact in any part of the mine life cycle? 

 Are all types of companies and stakeholders able to benefit from 
use of technology and smart data?  

II.4.1. Dassault Systèmes–GEOVIA: Sandeep Sandhu, Director 
North America, Natural Resources & Energy, Process & Utilities.  
To transform a business into an agile enterprise, there needs to be 
a deep understanding of how well it is functioning and a mechanism 
in place to make adjustments to it, dynamically. The business must 
become more nimble, able to rapidly adapt to changes, operating 
conditions, the economy and business strategy. This has been 
achieved by businesses in other industries through a collaborative 
platform that digitizes data and workflows. With this approach, 
these businesses have harnessed value-adding data that has 
traditionally been trapped in spreadsheets, on laptops, in emails, 
and in a mishmash of modeling and planning tools. New decision-
making data, together with more comprehensive, insightful 
intelligence, has been unlocked, driving excellence in execution, 
business improvement and innovation. 

II.4.2. Hecla Mining Company: George A. Sturgis, Vice President, 
Project Development. Lucky Friday No. 4 Shaft – Challenges and 
Possibilities. Hecla Mining Company celebrates its 125th anniversary 
in 2016. Achieving this longevity has required persistence, adaptation 
and innovation to thrive through changing market and world 
conditions. This same year, the company will complete the largest 
capital project in its history: the No. 4 shaft at the Lucky Friday Mine 
located in Mullan, Idaho. The shaft will be completed to a depth of 
nearly 10,000 feet below surface. The project has overcome 
numerous engineering and technical challenges including depth-
induced ground pressure, changing and squeezing ground conditions 
and high heat conditions. Once completed, the project will position 
the Lucky Friday Mine to potentially access over 82 million ounces of 
silver resources; nearly half equal to that mined in the 70 year history 
of the Lucky Friday Mine. 

II.4.3. IBM: Marcelo Sávio, IBM Global Industry Solutions 
Architect-Industrial Products (S&D), IBM Academy of Technology 
member, IBM Latin America Architect Profession Leader. 
Leveraging Data, a Natural Resource to Achieve Competitive 
Advantage. Data is becoming the natural resource that, if properly 
mined, can enable mining companies to achieve competitive 
advantage and change the game in their industry. Marcelo will 
examine key characteristics, will demystify “big data” and will 
present examples of how leading mining companies are realizing 
value and key enabling technologies. 

II.4.4. Pure Energy Minerals: Patrick Highsmith, CEO. 
Responding to the Surging Lithium-Ion Industry. Entering the most 
rapid phase of project development, Patrick will discuss Pure 
Energy’s collaboration with global leaders that are advancing 
lithium-ion battery production and world-class research institutes  
as it develops a new source of lithium in Nevada. 

12:15 PM Key Note Speaker Luncheon 

Sponsored by Dassault Systèmes 

Banking your Deposits – How Mining Companies Can Realize 
Radical, Sustained Improvements by Driving Variation Out of 
Their Operations 

Dassault Systèmes GEOVIA: Andrew Pyne, Vice President 

Productivity, inefficiency, cost containment, the need to innovate —  
all common themes in the dialog in the mining industry. What is really  
at stake is ensuring mining businesses are sustainable in tough 
economies and nimble enough to exploit opportunity as demand 
fluctuates. After all, what does it matter if profits move when commodity 
prices pick up if the fundamental problems inherent in mining 
businesses are not fixed? On even the best day, potential profit is being 
left on the table; on the worst, it means magnified losses. There is more 
potential profit, and greater shareholder confidence to be gained, if 
mining companies learn from successful transformations in other 
industries, whose leaders achieved stability and through it set the path 
to enterprise agility. Andrew will discuss how mining companies can 
realize radical, sustained improvements by driving variation out of 
operations. He will shed light on how mining companies can deliver  
on plans they define and promises made to stakeholders by employing 
approaches and technology proven in other industries. 

1:25 PM II.5 – Case Studies – Resource, Planning  
and Infrastructure Trends 

 How engineers, management and funders manage and predict 
uncertainty, project and operating risk. 

 How to and what drives investor analysis and modeling of 
project risks, cash flows and returns?  

 Which financial, operating, etc., metrics are used to evaluate and 
plan infrastructure projects?  

 What are best practices and factors to measure and evaluate 
project success, cost and risk?  

II.5.1. Export Development Canada: Tin A. Lwin P.E., Managing 
Principal, Technical Advisory Services. Operation Performance of 
Mining Operations. The presentation covers the analysis of mining 
operations’ key operation performance from a lender’s perspective.  
A lender’s technical due diligence on mining operations considers  
the prospective accuracy of forward-looking performance parameters, 
particularly for operations with relatively high costs in a low 
commodity price environment. While due diligence is catered to each 
operation’s specific characteristics and attributes, the analysis seeks 
to discover if there are patterns of interest that would complement the 
assessment. 

II.5.2. Hatch Ltd.: Daniel Bouillon, Consultant, Investment and 
Business Planning. Stochastic Modeling in Mining Project Valuation: 
A Practical Application for Improved Decision-Making. A case study 
demonstrates the approach taken in developing a quantitative risk 
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model to evaluate an iron ore mining investment. Quantitative risk 
analysis techniques are used to determine risk-adjusted cash flows, 
project returns and the risk profile for the project. For investors, the 
risk-adjusted return gives a more appropriate value at a point in time, 
offers a better understanding of project value drivers and supports 
robust decision-making and pricing strategy. For owners, it is a 
powerful tool in evaluating, derisking and prioritizing capital projects 
over the course of the life cycle. 

II.5.3. Independent Project Analysis, Inc.: Félix Parodi Ph.D., 
Senior Consultant. What Are Best Practices and Factors to 
Measure and Evaluate Project Success, Cost and Risk Case: 
Megaprojects, Mining and Related Infrastructure. Dr. Félix Parodi 
will discuss key lessons learned from the more than 17,000 capital 
projects in IPA’s database and provide a road map about key 
success factors that can be used to help projects deliver superior 
business value. He will discuss how officers can evaluate and 
influence the success of mega projects and mining investments 
during project life and provide insights into what matters about the 
most important decisions and challenges for investors, engineers, 
sponsors, private or government, project directors and 
professionals to deliver successful mega projects. 

II.5.4. Meridiam Infrastructure Fund: Thilo Tecklenburg,  
Chief Operating Officer. Design-Build-Finance-Maintain (DBFM)  
for Mining-related Infrastructure Projects: A Way to Serve Mining 
Companies and Local Communities over the Long Term. The 
DBFM delivery model has proven to be an innovative, cost-effective 
and sustainable way of delivering public infrastructure assets such 
as roads, railroads and wastewater treatment plants, often a critical 
part of mining projects; yet their design, construction, financing and 
long-term maintenance are not at the core of mining companies’ 
business. Furthermore, infrastructure improvement in remote and/or 
underdeveloped areas is an important element that helps to ensure 
long-term benefits for the communities around mining projects in 
such areas; yet the public sector does not always have the means 
to provide these improvements. Thilo will describe the general 
benefits of the DBFM delivery model and examine ways to deliver 
infrastructure assets around mining projects via this model and 
what an investor and asset manager look for in such projects and 
ensure they provide long-term value and benefits to these 
stakeholders and the local communities. 

2:30 PM II.6 – Is Mining Today Only About  
“All-In Sustaining Costs” (AISC)? 

 How definitions and measures used in technical-economic  
mine valuations differ? 

 What junior miners and industry can do to raise capital, lower 
costs and succeed? 

 Key financial and economic metrics and trends to evaluate 
mining performance and risk. 

 What are debt and credit trends in mining telling us about 
performance and risk today? 

II.6.1. Bloomberg LP: Todd Sibilla, Commodity Applications 
Specialist. Mr. Sibilla will discuss what debt markets and credit 
trends are telling us about mining performance and risk today. 

II.6.2. Coeur Mining Inc.: Mark A. Spurbeck CPA, Vice President 
Finance. AISC, Holy Grail or just another flawed economic metric? 
AISC reset the operating cost performance reporting standard and 
improved transparency, but did the industry improve? This 

 

discussion will relive lessons learned from the adoption of the more 
comprehensive AISC measure and demonstrate that better 
operating cost performance is driven by integrating planning, 
operations and financial decision-making. 

II.6.2. SRK Consulting: Grant Malensek, Principal Consultant-
Mineral Project Evaluation. Reconciling AISC to Mineral Project 
Valuations. Since establishing formal guidelines in 2013, the World 
Gold Council’s (WGC) All-In Sustaining Cost (AISC) has been a 
frequently reported metric for comparing costs per payable metal 
unit sold for gold mining companies. Like most financial and 
economic metrics, it should not be a surprise to industry types that 
there are many interpretations of AISC within the industry, even 
with explicit WGC guidelines. While AISC appears to be driven  
by the needs of the investment community in ranking current 
producers, it is also often quoted by companies in valuations for 
mineral projects not yet in production. However, such technical-
economic valuations using accepted best practices are invariably  
in conflict with several aspects of the AISC guidelines. This 
presentation attempts to highlight the discrepancies between AISC 
guidelines and standard technical-economic valuations so that the 
reader can better understand what the numbers represent. To this 
end, for valuations of mineral projects not yet in production, SRK 
advocates a “Total Cash Cost” concept which reports costs per 
payable metal unit sold during life of mine commercial operations. 

3:20 PM Refreshment Break 

Sponsored by Hatch 

3:40 PM II.7 – Managing Sustainability Through  
Project Execution 

After brief introductory remarks by each of our panelists, our 
experts – in a roundtable format – will answer audience questions 
about: How to comply and communicate with stakeholders during 
planning, construction and operation? How to evaluate and track 
compliance with environmental, sustainability and lender 
standards? What does the public agency’s mission mean in terms 
of permitting and stakeholder land use and values? What lenders’ 
standards are applicable and where? How to manage the 
challenges of our “new norm” and anticipate the unimaginable, such 
as catastrophic risks? 

II.7.1. Co-Chair: Merjent: Leslie Watson, Senior Environmental 
Analyst. Know Before You Go, Public Agency Mission and 
Stakeholder Land Use Values. Non-technical environmental risks 
are influenced by where the resource is located and infrastructure 
required for production. A robust evaluation of the non-technical 
risks means considering how the public agency mission influences 
permit application requirements and stakeholder land use values. 
This case study-based presentation will compare how these  
non-technical factors influence the environmental permitting 
process. While the case studies are located in the western  
United States, the information is applicable to areas worldwide 
where agencies consider stakeholder input related to mineral 
development during the application and permit review process. 
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II.7.2. Co-Chair: Ramboll Environ: Sharon Maharg, Senior Manager, 
International Finance. Sharon will highlight the common 
environmental and social issues mining projects encounter; what 
lenders look at when deciding if they will finance a mining project; 
what makes a project a “no-go” from a lender’s perspective; the 
importance of applying the lenders’ standards (e.g., IFC 
Performance Standards and EHS Guidelines and the Equator 
Principles) to mining projects; some challenges she has faced when 
applying these standards to projects and how they were overcome; 
and the importance of a scoping study at a project’s early stage, 
developing an environmental and social impact assessment (ESIA) 
prior to seeking financing and proactively establishing an 
environmental and social management plan. 

II.7.3. ERM: C. Louise Pearce, Global Managing Partner, Mining 
Sector. As the Mining Industry Responds to the Continued 
Commodity Downturn and Manages Cost Implications Associated 
with “New Normal”, How Are Companies Managing the Risk of 
Catastrophic Hazards? Louise will discuss how strategies and more 
deliberate approaches have begun to migrate into the mining 
industry to help companies understand what the current blind spots 
may be, how controls are implemented across different levels of the 
organization and how they can reassure stakeholders that risks are 
understood and being responsibly managed. Despite major strides 
in reducing mining-related injury rates over the last 15 years, 
investments have begun to provide diminishing returns and failed to 
yield the intended elimination of fatalities. In parallel, recent high 
profile environmental incidents have resulted in major losses for 
companies, the environment and local communities. Beyond direct 
physical outcomes, these events have the potential to damage 
stakeholder trust, generate new socio-economic challenges for 
affected communities and severely influence shareholder value. 

II.7.4. International Finance Corporation (IFC): Robin Weisman, 
Principal Investment Officer.  

4:30 PM II.8 – What Can Be Done to Prosper  
in this Market? 

 How to best manage growth, capital and operating budgets? 
What is the outlook?  

 What are investors looking for to add and retain value in the 
current risk of climate? 

 How best to optimize activities and achieve and communicate 
progress to add value? 

 What sectors are attractive? What can be done to adjust, 
leverage value and prosper?  

II.8.1. Caterpillar Job Site Solutions: Neil Moloney, Commercial 
Manager. Neil will discuss the benefits of pulling together the resources, 
data and competencies of many to add value at the mining operation 
level by engaging many core areas of mining - equipment, 
maintenance, finance, productivity, efficiency and safety – to extract 
maximum economic value. In this time of financial uncertainty, 
enhancing predictable cash flow in the field can enhance the 
commercial outlook for all mining operations, small or large.  

II.8.2. Ernst & Young LLP: Andrew Miller, Partner. Mr. Miller will 
discuss the capital dilemmas faced by the mining and metals 
companies today. There are significant and systemic limits on the 
amount and type of capital available to mining and metals 
companies depending upon the nature of the company – the majors 
have different capital sources available to them than the junior 

miners. China (and others) weighs in heavily on the sources of 
capital. What is driving the changes and what nontraditional 
sources are available today? Mining and metals companies must 
choose among competing projects – how will they choose and what 
factors impact those decisions?  

II.8.3. Golder Associates Inc.: Alva Kuestermeyer, Principal 
Engineer, Metallurgy. “The Whys and Wherefores for Project 
Delays in the Mining Industry” Project delays in the mining industry 
have been a major factor in capital cost overruns, and in some 
cases, project failures. These delays are not only problematic to the 
mining companies, but also to the financial community. Although 
traditionally associated with the junior market sector, now even the 
major mining companies are experiencing unmanageable delays.  
This presentation examines the reasons behind project delays in 
the mining industry, suggesting resolutions to better management 
at all project levels. 

II.8.4. Nemaska Lithium Inc.: Steve Nadeau, CPA, CGA, Chief 
Financial Officer. What will it take to survive in this booming lithium 
market? Mr. Nadeau will discuss Nemaska’s plans and efforts to 
maintain and control cost and achieve its low production cost goals 
— a key factor in the global lithium hydroxide and lithium carbonate 
markets. What drives the market supply and demand and the effect 
on the price trends in this lithium market? With the recent push by 
countries globally for lower greenhouse gas emissions, clean 
energy sources are unavoidable. 

5:25 PM Closing Remarks by Conference Co-Chairs 

TAA Advisory LLC, Tim Alch, Managing Partner, Conference 
Program Chair  
The Abernathy MacGregor Group, Alan Oshiki, Executive Vice 
President, Conference Co-Chair 
The Afund, Inc., Henry Weingarten, Managing Director 

5:30 PM Reception  – Shearman & Sterling  
Conference Center 

Sponsored and Hosted by Ernst & Young LLP and SRK 
Consulting  
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Wednesday, April 27, 2016 

7:45 AM Breakfast 

  

8 AM―Noon  Workshop II 

Mining Investment: Identifying and Managing Key Technical, 
Legal, Construction and Price Risks  

RPA Roscoe Postle & Associates Inc.: Graham Clow, Chairman  
Shearman & Sterling LLP: Chris Ryan, Partner  
Shearman & Sterling LLP: Howard Steinberg, Of Counsel 
Auramet Trading, LLC: Jim Verraster, CEO  

Introductory comments. Many projects complete on time and within 
budget and operate in line with original expectations, or at least 
within a reasonable tolerance of original expectations. However, that 
is not always the case and, recently, this seems increasingly not to 
be the case.  

Why do some projects fail to meet expectations be it due to lower 
grades, processing problems, out-of-budget operating costs or 
significant capital cost overruns? Based on a review of failed and 
troubled projects over the past several decades, this workshop seeks 
to identify some of the key warning signs that a project is likely to 
have such issues or is now heading in that direction and proposes 
ways in which the issues identified can be managed. 

Mine Investment Fundamentals: A Roadmap of Red Flags. Based 
on its review of projects constructed over the past three decades, 
RPA identified a series of potential “red flags” which can serve as a 
warning to potential investors that a particular project is likely to 
experience difficulties and, as a result, fail to meet its original 
investment targets. Graham Clow, Chairman of RPA, will summarize 
the results of its review of these projects and discuss where projects 
are mostly likely to go wrong and thus the “red flags” which investors 
should heed. 

Headline Red Flag. Construction Delays and “Mega” Cost Overruns 
— Potential Mitigants. Construction delays and cost overruns for 
greenfield mining projects are nothing new. In fact, they are routine. 
That said, headlines over the past several years announcing 
significant delays and “mega” cost overruns have shocked the 
industry and investors. Howard Steinberg of Shearman & Sterling will 
outline the key areas of risk which can lead to significant delays and 
cost overruns and propose mitigating measures which can be taken 
to manage such risks. 

Refreshment Break 

Construction/Investment Disputes. How to be Best Prepared for the 
Worst. Chris Ryan of Shearman & Sterling will discuss (i) what upfront 
structural arrangements can be implemented to best position oneself in 
the event that, despite all best efforts, a dispute arises between either 
(a) the company and the host government, or (b) the company and the 
contractor, (ii) contractual protections which can be adopted by 
companies and (iii) steps that can be taken upon initiation or during the 
conduct of a dispute to maximize the likelihood of success. 

Panel Discussion: Lessons Learned/Secrets to Mining Project 
Success. Representatives from RPA, Shearman & Sterling and 
financial investors active in the sector will respond to hypotheticals 
(based on actual situations) concerning (i) red flags arising in project 
disclosure/diligence results and from certain construction 
arrangements, (ii) how best to structure construction arrangements 
for different project/company characteristics, (iii) sample methods of 
addressing certain types of construction and operating cost overruns, 
(iv) potential approaches to addressing various types of performance 
shortfalls and (v) the financeability of assets of different types, at 
different stages of development by different financing sources. 

Concluding Remarks 

Noon-1 PM Lunch 

  

1-5 PM Workshop III 

Lessons Learned from Mega Projects and Mining Projects – 
Key Success Factors 

Independent Project Analysis, Inc.: Dr. Félix Parodi,  
Senior Consultant  

Dr. Félix Parodi from Independent Project Analysis, Inc. (IPA) will 
discuss key lessons learned from the more than 17,000 capital 
projects in IPA’s database and provide a road map about key 
success factors that can be used to help projects deliver superior 
business value. The workshop is for officers who evaluate and can 
influence the success of megaproject and mining investments 
during project life. In two parts, the workshop will discuss insights 
into what matters about the most important decisions and 
challenges for investors, engineers, sponsors, private or 
government, project directors and professionals to deliver 
successful megaprojects. Throughout, Félix will answer questions. 

 Dr. Parodi will discuss projects’ complexity and performance and 
how companies measure project success. He will also highlight 
issues impacting success of over 400 megaprojects and 500 
mining, metal, mineral processing, and infrastructure projects, 
e.g., power, roads, rails, water treatment, waste water, and 
facilities that are part of IPA’s extensive benchmarking and 
statistical analysis database. 

 He will also outline key success factors to achieve superior 
performance for these complex projects and discuss Best 
Practices for organization, processes and team and project 
definition and myths and realities about project management. 
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Biographies 

Tim Alch is Managing Partner of TAA Advisory LLC and Conference 
Program Chair. Tim  has years of experience advising corporate, 
financial and government clients while associated with the following 
firms: as a Managing Director of Behre Dolbear, an SVP of Anderson 
& Schwab, Equity Analyst at Paine Webber, Prudential Securities, 
Dean Witter Reynolds and Senior Consultant and Industry Analyst  
at CRU (London), World Steel Dynamics and Resource Strategies. 
His work focuses on strategy, resources, capital markets, valuation 
and team building. He is a graduate of Amherst College with Honors 
(Geology) and continued his studies in the M. Sci. Energy and 
Minerals Economics program at Penn State. Mr. Alch is Chairman 
(2016) and has been an executive committee member of the  
New York Section of SME since 2008 and is a member of AEMA  
and NCUSCR. 

Mike Amm is co-head of Torys’ Mining and Metals group. He 
specializes in M&A, corporate finance, high yield debt, joint ventures 
and streaming/royalty transactions in the mining sector. He has 
significant experience with both domestic and international 
transactions, including acting for major China-based clients. He has 
represented Franco-Nevada Corporation on numerous royalty and 
streaming transactions, including with counterparties such as 
Glencore, Teck Resources, Lundin Mining and AngloGold Ashanti. 
Mike has also acted for Imperial Metals on its high yield debt 
offering, CPPIB in connection with financing transactions relating  
to Osisko Mining and Rubicon Minerals, and Pala Investments  
in connection with various financing and investment transactions. 
Previous representations include China Investment Corp. in its  
$1.5 billion investment in Teck Resources, Hindalco in its $6 billion 
acquisition of Novelis, and China Development Bank on its financing 
of several international acquisitions by Chinese companies. 

Dominique Anglade is Québec’s Minister of Economy, Science  
and Innovation and Minister responsible for Digital Strategy. Born in 
Montreal in 1974, Dominique Anglade is a businesswoman and 
politician involved in the community. With a Bachelor in Industrial 
Engineering from École Polytechnique de Montréal and a Masters in 
Business Administration (MBA) from HEC Montréal, she started her 
career in 1996 at Procter & Gamble as an Engineer. Two years later, 
Ms. Anglade, then 24 years old, was promoted to Head of an 
Operations Department and led more than 100 employees.  
From 2000 to 2003, she worked at Nortel Networks, which allowed 
her to specialize in the strategic management of the supply chain and 
global market forecasts. In 2004, she became the company’s Director 
of External and Government Affairs in Québec. From 2005 to 2012,  
Ms. Anglade joined the firm McKinsey & Company, where she 
developed recognized expertise in the field of major organizational 
transformations. 

Until recently, she was President and CEO of Montreal International, 
an organization committed to attracting foreign investments, 
international organizations and strategic talent in the Greater Montreal 
area. The community involvement of this mother of three has often 
been highlighted over the last 20 years. She sat on the BOD of some 
15 organizations, including Centraide and Sainte-Justine Hospital 
Foundation, in addition to presiding over some of them. Ms. Anglade 

also co-founded the KANPE Foundation, which supports vulnerable 
Haitian families in their transition to economic independence.  
During her career, she received more than 25 distinctions, such  
as the Bourse Émérite Fondation Desjardins for MBA graduates.  
The Ordre des ingénieurs du Québec also recognized the exceptional 
contribution of Dominique Anglade to the profession because of her 
great social involvement. 

Robert A. Bassett is the Mining Practice Leader at Holland & Hart. 
He has 30 years of experience in mining law, providing clients with 
solutions and advice for financing, developing projects and 
transactions in coal, copper, gold, industrial minerals and uranium 
in the US, Latin America and Africa. He has acted as Counsel for 
many financings of mining companies, in complex mining M&A and 
represented clients before government agencies for the 
development of mining projects and property rights acquisitions.  
Mr. Bassett has been an adjunct professor at the University of 
Denver, College of Law Master’s Degree program in international 
mining law and policy, a lecturer at the Centre for Energy, 
Petroleum and Mineral Law and Policy at the University of Dundee, 
Scotland, and a member of the Executive Committee and Chair of 
the International Committee of the Rocky Mountain Mineral Law 
Foundation and a member of the International Bar Association 
Section on Energy and Natural Resources Law. 

Donald K.D. Baxter is President and Chief Executive Officer of 
Alabama Graphite Corp. Mr. Baxter holds a degree in Mining 
Engineering from Queen’s University and is a Registered 
Professional Engineer. Mr. Baxter served as President and Chief 
Operating Officer of Focus Graphite from September 2013 until 
May 2015. Mr. Baxter led Focus to wide recognition in the graphite 
industry and updated the company’s preliminary economic 
assessment and advanced the company to a completed 
Feasibility Study. He was also responsible for rapidly advancing 
the development of value-added graphite products, namely coated 
spherical graphite for the lithium-ion battery sector. Mr. Baxter 
also served as Mine Superintendent at the Kearney Graphite mine 
when it operated in the 1990s. He has worked for Inco and 
Noranda Minerals, as well as on numerous consulting projects  
for base and precious metals. 

Geoffrey S. Belsher is the managing partner of Blakes New York 
office. He specializes in cross-border M&A and corporate finance 
with a focus on the mining sector. Mr. Belsher advises Canadian, 
US and international public and private companies, investment 
dealers, private equity, venture capital and alternative investment 
funds with respect to Canadian law matters. He frequently acts as 
lead special counsel to boards of directors and special committees 
in M&A and has been special counsel in a number of high-profile 
Canadian hostile takeover bids in the mining sector. Mr. Belsher is 
one of only a few lawyers in New York City ranked as a leading 
lawyer by The International Who’s Who of Business Lawyers – 
Mining 2016. He taught advanced M&A at the University of British 
Columbia Law School for 10 years before relocating to New York. 
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Chris Berry, Co-author of The Disruptive Discoveries Journal,  
is an independent analyst and expert in financial evaluation of 
energy metals and associated energy supply chain dynamics.  
He is a frequent speaker at conferences around the world and is 
frequently quoted in the press providing a vision on these topics. 
Mr. Berry has additional experience as the co-founder of a startup  
for investors which dealt with “computing with words” and also  
co-authors The Disruptive Discoveries Journal. Chris holds a 
Master of Business Administration in finance with an international 
focus from Fordham University and a Bachelor of Arts in 
international studies from the Virginia Military Institute.  

Michael Berry, Founder and President of Discovery Investing, 
earned a Ph.D. from Arizona State University in quantitative 
analysis and investment finance. He was also a professor at the 
Colgate Darden Graduate School of Business Administration at 
the University of Virginia. He earned the Wheat First Endowed 
Chair at James Madison University. His career evolved into 
managing small and mid-cap value portfolios for Kemper Scudder 
and Heartland Advisors. In 2007, he testified to Congress on the 
economics and importance of domestic US uranium resources on 
the Arizona Strip. Each year for the past decade he has been  
a guest lecturer at the Federal Reserve in Washington, DC.  
He served as Chairman for the Global Bio Fuel Conference in 
2010. Currently, he publishes Morning Notes by Michael A. Berry, 
Ph.D. and identifies opportunities in natural resources, high 
technology, infrastructure development and biotech for the 
discovery investing strategy he developed. 

Daniel Bouillon is a Consultant in the Investment and Business 
Planning practice of Hatch’s Management Consulting group.  
He has provided techno-economic due diligence for lenders, asset 
managers, private equity and mining companies investing in the 
Americas, Africa, Europe and Asia. His specialties include 
quantitative risk assessments and valuations in the mining and 
metals, infrastructure and energy sectors. Prior to joining the 
group, Mr. Bouillon assisted in commissioning and start-up 
activities for process plants in Sudbury, Ontario. He holds a dual 
degree in Honors Business Administration from the Richard Ivey 
School of Business and in Mechanical Engineering from the 
University of Western Ontario. 

Graham Clow P. Eng., FEIM, is Chairman and Principal Mining 
Engineer of RPA Inc. He is a senior mining executive with more 
than 40 years of experience in all aspects of mine exploration, 
feasibility, finance, development, construction, operations, and 
closure. His experience ranges from the High Arctic to the Tropics, 
in base and precious metals, diamonds, and industrial minerals. 
Within RPA, Mr. Clow developed and led the practice in advising 
public companies on technical disclosure and controls for listed 
companies through IPO’s, listing documents, financings and other 
interactions with regulators. As part of this practice, he has 
advised most of the major institutions involved in debt and equity 
financings for the mining industry. Graham has led teams on 
technical due diligence for mergers and acquisitions. He is a 
Fellow of the Canadian Institute of Mining, Metallurgy, and 

Petroleum and Past Chairman of the Metal Mining Division.  
He was a Member of the Committee on Ore Reserve Definitions 
that established the requirements for Canadian Regulatory 
Standard NI43-101 for mining companies. For a number of years, 
Mr. Clow was an Adjunct Professor at the Lassonde Mineral 
Institute, University of Toronto, where he lectured in resource  
and reserve estimation. 

Charles Cooper Prior to joining SNL (part of S&P Global Market 
Intelligence), Mr. Cooper established a mining-focused 
consultancy, undertaking a variety of roles from mine and royalty 
valuation, commodity supply-demand analysis, technical due 
diligence, debt and equity financing to corporate strategy. He was 
Managing Director of The Gold Mining Company Ltd, a gold 
investment vehicle focused on acquiring operating gold mines in 
West Africa and headed up private exploration companies 
targeting oil shale, gold and potash in Egypt and Ethiopia and 
antimony in Georgia. He started his career as a geologist before 
joining Brook Hunt & Associates where he worked as a senior 
metals and mining cost analyst for ten years. Then, he worked as 
a sell side analyst for Evolution Securities and Oriel Securities. 
During the past 20 years, he has analyzed most commodities and 
visited hundreds of mining operations from grassroots exploration 
to mature mines globally. 

Michael Cramer P.E. is Managing and Technical Director in the 
Global Metals and Mining Group at Citi. Mike has been a senior 
industry specialist for metals, mining, aluminum, steel, energy and 
industrial minerals for 25+ years, more than 15 years at Citi where 
he has been involved with many corporate, project, commodity 
and acquisition finance, public and private underwritings, equity, 
leveraged and asset-backed financings and M&As for mines, 
smelters and refineries worldwide. Mike received a B.S. in 
geochemical engineering from the New Jersey Institute of 
Technology, Rutgers, and an M.S. in mining engineering from the 
Krumb School of Mines and an ABD professional degree in 
mineral finance from Columbia University. He is registered as a 
P.E. in NJ and PA; CP in mining with the AusIMM; RM in mining 
with SME and QP in mining and ore reserves with the Mining and 
Metallurgical Society of America. 

Roussos Dimitrakopoulos is a Professor and Canada Research 
Chair in Sustainable Mineral Resource Development and 
Optimization under Uncertainty at McGill University and Director, 
COSMO ― Stochastic Mine Planning Laboratory. He holds a 
Ph.D. from École Polytechnique de Montréal and an M.Sc. from 
the University of Alberta. He works on risk-based simulation and 
stochastic optimization in mine planning and production 
scheduling, the simultaneous optimization of mining complexes 
and mineral value chains under uncertainty. He maintains large 
competitive grants from the National Science and Engineering 
Research Council of Canada. He received the Synergy Award of 
Innovation in 2012 by the Governor General of Canada for 
research contributions to mining science and engineering and his 
long-standing partnership with AngloGold Ashanti, Barrick Gold, 
BHP Billiton, De Beers, Newmont Mining, Vale and Kinross. In 
2013, he received AIME’s Mineral Economics Award. 
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Abraham Drost is a registered Professional Geoscientist (Ontario). 
He obtained a Bachelor’s degree in Earth Sciences from University 
of Waterloo and the Master of Science degree in Mineral 
Exploration from Queen’s University. Mr. Drost was most recently 
CEO, President and Director of Carlisle Goldfields Limited at the 
merger with Alamos Gold Inc. He was the founding President, CEO 
and Director of Premier Royalty Inc. at the merger with Sandstorm 
Gold Inc. He was former President, CEO and a Director of Mega 
Precious Metals Inc. at the merger with Yamana Gold Inc. Mr. Drost 
is a past President and Director of Sandspring Resources Ltd., past 
President, CEO and Director of Source Exploration Corp. and past 
President and Director of Sabina Gold and Silver Corporation. 

Steven Gardner P.E., President & CEO of ECSI, LLC, served as 
2015 President of the Society for Mining, Metallurgy & Exploration 
(SME) until February 2016. Steve has been an active member of 
SME since 1975 and has attained the status of Registered 
Member. Steve has over 40 years’ experience in mining, 
engineering, reclamation, environmental, health and safety issues. 
He received a BS in Agricultural Engineering  
and an MS in Mining Engineering with an Environmental Systems 
Certificate from the University of Kentucky. In 2011 he was 
inducted into the UK College of Engineering Hall of Distinction. 
Steve serves many organizations, including the UK Mining 
Engineering Foundation Board, UK Biosystems and Agricultural 
Engineering Advisory Board, Kentucky Geological Survey 
Advisory Board, plus he served eight years on the Kentucky  
Board of Licensure for Professional Engineers and Surveyors. 

James Gilbert, Partner, Global Energy Markets Corporation.   
Mr. Gilbert has 20+ years of mining and metals investment, financing 
and transaction expertise, acquired in advisory, executive leadership 
and governance roles in both publicly-listed and private companies. 
His experience includes the structuring, negotiation and closing of 
base and precious metals project financing transactions, for single 
and multi-sponsor projects totalling billions of dollars, and underlying 
joint venture arrangements among project sponsors ― including 
strategic partners and offtakers. He has executed corporate and asset 
level M&A acquisition transactions involving mining companies and 
projects in the Americas, Europe and Africa. Mr. Gilbert has held 
senior positions with First Point Minerals, Minera S.A, Gerald Metals 
and Rothschild’s metals & mining investment banking group. 

Marcelo Godoy is Group Executive, Resource Modeling 
Technical Services with Newmont Mining Corporation. His areas 
of expertise include mineral resource estimation, economic 
evaluation and strategic planning. He has international exposure 
to gold, copper and iron ore operations and extensive experience 
in the public reporting of exploration results, mineral resources 
and mineral reserves. Prior to joining Newmont, Dr. Godoy was a 
Principal Consultant with Golder Associates in Australia and South 
America when he provided strategic advice to boards of several 
mining companies and financial institutions concerning multi-billion 
dollar investments. Dr. Godoy is a Mining Engineer and holds an 
M.Sc. degree in Geostatistics and a Ph.D. in Strategic Mine 
Planning from the University of Queensland, Australia. 

Alain Halimi leads Commonwealth Bank of Australia’s (CBA) 
mining and metals debt platform for base, precious and specialty 
metals and bulk commodities in the Americas and EMEA.  
Alain has been a financier in natural resources, energy and 
infrastructure for 10+ years, originating secured and unsecured 
debt financing, project financing, acquisition financing, capital 
markets, mezzanine and holdco PIK financings and advising 
clients on a range of project financings, acquisitions and 
divestitures transactions. He has completed 100+ transactions 
with combined value of US$30+ billion in the Americas, EMEA 
and Asia Pacific. Earlier, Mr. Halimi was a VP at BNP Paribas 
New York in the Metals & Mining Structured Debt Group advising 
or arranging transactions for international mining and metals 
clients including origination, structuring, negotiation and closing of 
numerous limited and non‐recourse project & structured 
financings, in the capacity of agent/underwriter. 

John D. Heffernan has been a consultant to many leading financial 
firms and operating companies in the metals industry  
and a board member to a few. He has a degree in metallurgical 
engineering and extensive experience in industry operating and 
advisory services. His experience includes new project feasibility 
studies, asset-based lending risk analysis, capital project risk 
analysis, acquisition advisory, technology, and plant viability 
analysis. Before forming MIAG, Mr. Heffernan was President of 
Heffernan International, which since 1978 offered a variety of 
counseling services to investors in, and operators of, primary metal 
producers and related industries. Prior to this he was associated 
with Arthur D. Little; Ramseyer & Miller Steel Industry Engineers, 
President; Chase Manhattan Bank, V.P. Technical Director Metals; 
and Lukens Steel, Manager, Application Engineering. 

Patrick Highsmith is the CEO of Pure Energy Minerals and this 
isn’t his first foray into the lithium business. He is a 26 year 
veteran of the mining industry, having worked in operations, 
exploration, business development, and as an executive for 
companies such as: Rio Tinto, BHP Billiton, Newmont, and 
Lithium One. While at Lithium One he led the negotiations and 
closed a strategic partnership with major Korean partners and 
later co-engineered the friendly merger of the company with 
Galaxy Resources. His experience is diverse, spanning more than 
250 projects, all manner of transactions, deals, and financings.  
He is technically trained at the Colorado School of Mines with 
degrees in geological engineering and geochemistry. 

Oscar A. Jofre is President and CEO of KoreConX, the all-in-one 
solution providing companies with the tools they need to navigate 
the process of raising equity capital, and a Top 100 Global 
Thought Leader on Equity Crowdfunding. He is a frequently 
invited speaker and writer globally on equity crowdfunding, good 
governance and due diligence practices, and the future of 
alternative finance. He is also a frequent speaker on the topic for 
the mining industry, having been featured at PDAC, Mines and 
Money in London, and IMARC Melbourne. 
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Alva Kuestermeyer is a Principal Engineer of Metallurgy of 
Golder Associates. Al has over 40 years of engineering, operating 
and consulting experience in the mining industry. He has a B.S. 
degree in Metallurgical Engineering from South Dakota School of 
Mines and a M.S. in Mineral Economics from Colorado School of 
Mines. He has performed costing and economic studies for 
scoping, pre-feasibility and feasibility and due diligences for 
mining projects involving precious, base and PGM metals, 
uranium, and industrial mineral projects. Al joined Golder in 2015. 
His previous work employment was at ASARCO, PAH, Behre 
Dolbear, SRK, European Uranium Resources and Tetra Tech. 

Edward Lee is a Managing Director of Duff & Phelps’ Valuation 
Advisory Services practice. Edward has more than 25 years of 
corporate finance experience. Previously, he was a managing 
director with Standard & Poor’s Corporate Value Consulting and  
a Partner at PwC and Coopers & Lybrand and worked in line 
management and consulting roles in the mining industry. Edward 
specializes in valuation of mining businesses, covering precious 
and base metals, coal, oil sands, uranium and industrial minerals 
prepared for a wide variety of purposes, e.g. privatization, 
financing, corporate restructuring, tax and financial reporting. 
Edward holds a B.S. in mining engineering from Imperial College 
at London University and is qualified as a chartered management 
accountant. He is a member of SME and the Royal School of 
Mines Association. 

Dmitriy Litvak is a Metal and Mining Valuation Partner at Ernst & 
Young. Dmitriy Litvak is a Partner in the Valuation & Business 
Modeling practice of EY and leads Transaction Advisory Services 
(TAS) Energy market segment in the Central region. Dmitriy,  
who is a CPA and a Senior Appraiser at ASA, transferred to the 
US from leading TAS department at EY in Ukraine. He has over 
12 years of experience leading various engagements related to 
transactions and for the purpose of recognition in the financial 
statements for clients in Metals & Mining, including Metinvest 
Holding, SDI, Murray Energy, Coronado Coal, Evraz NA and 
many others. The projects include restructuring and working 
capital work, valuation of businesses and capital equipment  
and modeling. 

Tin A. Lwin is Managing Principal, Technical Advisory Services, 
of Export Development Canada. He is a licensed professional 
engineer with 19 years of mining and metals project finance 
transaction experience and 27 years of engineering, project 
management and commercial experience. He led technical due 
diligence activities in the majority of mining and metals project 
finance transactions undertaken by EDC, including some in the 
capacity of mandated technical agent on behalf of commercial 
lenders and export credit agencies. He has project experience in 
Asia, Africa, North and South America and Oceania, and has been 
involved in various large and complex transactions in the mining 
and metals sector. 

Sharon Maharg is a Senior Manager, International Finance-ESIA 
Services, at Ramboll Environ. Sharon specializes in social and 
reputational risk consulting, has 12 years’ experience in 
sustainable finance and consulting and 20 years’ experience in 
multiple areas of emerging markets finance. Her specific areas of 
expertise include developing Environmental and Social Impact 
Assessments (ESIAs) and performing due diligence and project 
monitoring for lenders and private equity clients. She is 
experienced in assessing projects for compliance with the Equator 
Principles, IFC Performance Standards and EHS Guidelines, and 
other international standards. She has been involved in projects in 
various sectors, including mining, oil and gas, thermal power, 
renewable energy and transportation. She has worked on projects 
and structured finance transactions in more than 25 countries in 
Latin America and the Caribbean, Asia, Africa, Europe and the 
former Soviet Union. Prior to her consulting career, she was the 
Regional Head of Sustainability Management for Latin America at 
WestLB AG, New York Branch. Ms. Maharg was a leader among 
the Equator Principle Financial Institutions (EPFIs), representing 
one of four founding EPFIs, and co-author of the Equator 
Principles II (2006).  

Ronald Maiorano, CPA, is the lead partner of KPMG, overseeing 
the US Corporate Tax Services in the Greater Toronto Area in 
Canada. He has more than 30 years of cross-border taxation, 
transaction, accounting and advisory experience with KPMG.  
Mr. Maiorano often speaks to professional groups in Canada and 
the US (i.e., CTF, SFI, CITE, TEI, Acumen, etc.). He has 
developed and implemented a number of unique tax efficient 
structures. He has written extensively in the area of mining 
taxation and has published papers and articles in national tax 
publications such as Northern Miner, Tax Notes International, 
Journal of International Taxation, The Tax Executive, Taxes – The 
Tax Magazine, The Tax Advisor, Canadian Tax Foundation 
journals and Food In Canada magazine. He is also one of the 
various co-authors of the two-volume “Canadian Resource 
Taxation” book (put out by Carswell) and the Canadian firm’s “A 
Guide to Canadian Mining Taxation”.  

Grant Malensek is Principal Consultant, Mineral Project 
Evaluation at SRK Consulting (U.S.) Inc., specializing in 
valuations. Prior to joining SRK, he worked for Newmont as part  
of its projects group for over four years. Earlier, Mr. Malensek 
worked as a geologist in mineral exploration and development 
with a variety of companies, including Rio Tinto and Freeport 
McMoRan in Papua New Guinea, Indonesia, Canada, USA, and  
in South America. He has a Bachelor’s degree in Geology from 
the University of British Columbia, a Master of Engineering in 
Geological Engineering with specialization in mine valuation from 
the Colorado School of Mines and a Graduate Business 
Certificate in Finance from the University of Denver. He holds a 
dual Professional Engineer/Professional Geologist registration 
with the Association of Professional Engineers and Geoscientists 
of British Columbia. 
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Matt Manson has 20 years’ experience in diamond exploration, 
development and production. Mr. Manson was appointed President 
of Stornoway in March 2007 following the acquisition of Ashton 
Mining of Canada and Contact Diamond Corporation, and 
subsequently President and CEO in January 2009. Between 1999 
and 2005, he was employed by Aber Diamond Corporation (now 
Dominion Diamond Corporation) as Vice-President, Marketing, and 
thereafter Vice-President, Technical Services and Control, during 
which time he participated in the US$230M project financing for the 
Diavik Diamond Project, as well as overseeing Aber’s technical and 
marketing operations. Mr. Manson is a graduate of the University of 
Edinburgh (B.Sc. Geophysics, 1987) and the University of Toronto 
(Ph.D. Geology, 1996).  

Rob McEwen has been associated with the mining industry for  
29 years. His career began in the investment industry, and in 1990 
he stepped into the mining sector. Mr. McEwen is the founder of 
Goldcorp Inc., where he took the company from a market 
capitalization of $50 million to more than $10 billion. He is 
currently Chairman, CEO and largest shareholder of McEwen 
Mining Inc. and Chairman of Lexam VG Gold Inc., exploring for 
gold, silver and copper in Canada, USA, Mexico and Argentina. 

Keith McGregor is a partner in the Corporate Restructuring 
practice, specializing in advising corporates in financial distress. He 
has over 15 years’ experience in corporate restructuring in a variety 
of industry sectors worldwide, including three years with a major UK 
Bank, and five years’ debtor-side experience assisting corporates 
with financial restructuring, capital raising and negotiating. Mr. 
McGregor was Corporate Finance Director at Big Food Group plc, 
where he was responsible for the $1 billion rescue  
capital restructuring. 

Greg McNab is a Toronto-based Partner and member of Baker & 
McKenzie’s Corporate & Securities Practice Group, and he is co-
head of its Mining and Climate Change Practice Groups. Mr. 
McNab brings a mechanical engineering background to his 
practice. He has represented buyers, sellers and developers from 
a wide range of industries, including the oil and gas, power 
(including wind and solar) and mining industries. He is actively 
involved in private equity/venture capital transactions and public 
markets transactions and has substantial experience in public and 
private fund investments, domestically and internationally. He also 
advises on corporate governance, regulatory compliance, 
continuous disclosure and stock exchange matters for public 
issuers. Mr. McNab is the Canadian Chair of the Canadian 
Australian Chamber of Commerce and the co-chair of the 
International Emissions Trading Association’s global carbon 
capture and storage working group.  

Bart Melek is the Director and Head of Commodity Strategy at  
TD Securities. For 5+ years he has analyzed global precious 
metals, base metals, energy, and financial markets, and North 
American and global economies. He works closely with 
commodity and equity trading desks around the world and has 
earned several forecasting distinctions. Mr. Melek contributes to 

the TD Securities strategic view by providing his views of 
commodity markets and how they relate to the sectoral and 
economic outlook. Earlier he was Global Commodity Strategist 
and Sr. Economist and previously Senior Economist and Senior 
Analyst in Treasury and Risk Management/Senior Credit 
Committee at two other major Canadian banks. Bart holds a 
master’s degree in economics from York University with a 
Specialization Certificate in International Finance/Banking. 

Andrew Miller is a partner and member of EY’s National Tax 
Department. He has over 30 years of experience in corporate tax 
services acting as a tax engagement and specialist partner for 
several large multinational natural resource clients and on due 
diligence teams for EY’s M&A practice. Mr. Miller is the Global 
Mining & Metals Industry Tax leader. In this dual role serving  
the mining and metals industry, he works with the Global Mining  
& Metals Center of Excellence located in Sydney, Australia.  
Mr. Miller is also a featured speaker at the firm’s annual 
conference on mining taxation and the firm’s annual financial 
reporting conference for the mining industry. 

Andrew Miller holds the position of Analyst at Benchmark Mineral 
Intelligence. His primary role is to collect price data on opaque 
mineral markets such as lithium, graphite and cobalt, and process 
and analyze this data into regular market reports, forecasting and 
indices published by Benchmark. At Benchmark, Mr. Miller 
regularly travels to active mines and processing plants in many 
different countries, with a specialist focus on China. He also is 
invited to give market-focused presentations around the world, 
including Canada, China, Australia and the US. In his role at 
Benchmark, he has advised some of the world’s leading 
institutional investors and mining companies. 

Neil Moloney is a Commercial Manager in Caterpillar’s Job Site 
Solutions group focused on mining. Neil cut his teeth as a geologist 
in Australia before starting a global career in mineral exploration and 
mining, becoming Mine Manager of Zambia’s first commercial gold 
mine in the mid-1990s. He moved to the US and consulted to the 
International Finance Corporation’s Mining Department, while 
earning his MBA at Georgetown University. He started working for 
Lafarge in strategy and business development in 2005, and went on 
to become country manager for Jamaica, where he ran five 
operations. He rejoined the IFC in 2012, and joined Caterpillar in 
late 2014. He has lived and worked in many countries and has had 
broad professional exposure to a wide variety of mining styles, 
commodities, financing structures, and strategic issues. 

Simon Moores is the Managing Director of Benchmark Mineral 
Intelligence, an independent publishing business focused on critical 
mineral supply chains and disruptive technologies. He has specialist 
knowledge in critical and strategic minerals and markets including 
graphite, lithium, cobalt, batteries, electric vehicles and China. He 
has specialized in the lithium-ion battery supply chain and, in 
particular, the upstream sector from mine to battery cell 
manufacturing. In 2015, Mr. Moores and Benchmark advised 
Goldman Sachs on lithium and batteries in its Low Carbon Economy 
Report and with Deutsche Bank, Credit Suisse, UBS, and 
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Canaccord Genuity on lithium-ion battery supply chain roadshows. 
In addition, he launched subscription products, Benchmark 
Membership and Benchmark Data | Graphite and the events, 
Benchmark World Tour 2015 and Graphite Supply Chain 2016. 

Steve Nadeau is a CPA, CGA and the Chief Financial Officer  
of Nemaska Lithium. As an officer of Nemaska Lithium since  
its inception in 2008, he played a key role in negotiating over  
$90 million through a combination of equity, grants and advance 
payments to fund the company’s projects. He acted as a key 
negotiator in the impact beneficiary agreement signed with the 
Cree Nation. He brings more than 20 years of experience and 
know-how in management, financing structures, strategic 
planning, accounting and finance, of which more than 14 years 
are in the mining industry. Prior to joining Nemaska Lithium, Mr. 
Nadeau held several senior financial positions for firms which 
were either extracting or manufacturing products related to the 
granite industry, electronics and automotive field. Earlier, he was 
also CFO of Monarques Gold Corp. 

Alan Oshiki is an Executive Vice President at The Abernathy 
MacGregor Group. He helps clients engage their investors, 
customers, employees, and other important audiences to attract 
capital and deal flow, generate revenue, and build loyalty and 
support. He works with some of the world’s largest corporations, 
middle-market companies, start-ups, private equity sponsors, 
professional services firms, and industry associations. He advises 
on event-driven stakeholder engagement for IPOs, M&A, crises, 
litigation, bankruptcy, financial distress, and restructuring, and 
innovative, high-impact approaches to ongoing communications 
with business audiences. Earlier, he held executive positions in a 
variety of industries, including ten years in mining. He has an MBA 
in Finance and Accounting from the University of Arizona and a 
B.Sc. in Mining Engineering from the University of Idaho, and is past 
Chairman (currently Treasurer) of the New York section of the SME. 

Félix Parodi is a Senior Consultant at Independent Project 
Analysis. In the past 17 years, he advised on improving capital 
projects capabilities, processes, and performance. Mr. Parodi has 
reviewed and approved deliverables for 300+ portfolio 
benchmarking studies, organizational effectiveness, and project 
evaluations for mining and mineral processing, energy, chemicals, 
pharmaceuticals, consumer products, and other process 
industries worldwide. He previously held international product 
development positions at Procter & Gamble, and implemented a 
total quality management system at a chemical specialty plant.  
He has a Ph.D. from Louisiana State University, was a Fulbright 
Scholar after graduation from Catholic University of Perú and has 
an Advanced Certificate for Executives in Management, 
Innovation, and Technology from MIT. 

C. Louise Pearce has over 25 years of international experience in 
sustainability consulting. She concentrates on developing corporate 
strategy and risk management programs alongside managing global 
due diligence and post-merger integrations in mining. Ms. Pearce 
has an understanding of the key global mining health, safety, 

environment and community (HSEC) challenges and opportunities 
facing the sector, and works with major, mid-tier and junior mining 
companies to integrate the management of these risks into strategic 
business plans that span the life of a mining project. She was 
recently recognized as one of the 2016 Top-100 Global Inspirational 
Women in Mining by Women in Mining. She holds a professional 
designation in risk management awarded by the Global Risk 
Management Institute and also holds postgraduate qualifications  
in Sustainability, Project and Risk Management. 

Frederick Penha has served as Director, Metals Products of CME 
Group since 2013. He focuses on a variety of base metals 
products, including copper, aluminum and zinc. He has played a 
key role in expanding customer participation in the exchange’s 
aluminum Midwest premium contract, and the launch of a new 
zinc futures contract in 2015. Prior to joining CME, Mr. Penha 
worked at Jefferies Bache on its base metals sales and trading 
desks. Before that, he worked for Marex Spectron, focusing on 
North and South American industrial aluminum consumers and 
producers. He started his career in the commodities business in 
2003 working in a logistics role at M+R Spedag in Shanghai, 
China. Mr. Penha is a graduate of the State University of New 
York at Stony Brook. He is fluent in Mandarin Chinese, German, 
French, Italian, Spanish and Portuguese. 

Andrew Pyne is Vice President of Mining, Dassault Systèmes 
GEOVIA, and a member of the executive management team 
responsible for its growth. He oversees the global operations and 
sales for all regional business units, product units and the global 
services team with a goal of transforming the way the mining 
industry works today in its application of technology. Earlier,  
Mr. Pyne was Senior Vice President of GEOVIA’s AustralAsia 
Business Unit where he leveraged his international experience 
and entrepreneurial expertise to drive business growth by opening 
up new market opportunities in one of the most geographically 
and culturally diverse areas of the world. Mr. Pyne spent nine 
years with Surpac Minex Group’s management team (Surpac 
Minex Group was acquired by Gemcom Software in 2006), where 
he was a member of the Executive Operating Committee and the 
General Manager of the company’s Asia Pacific operations.  
Mr. Pyne has an MBA from the University of Western Australia 
with a specialization in International Management and a Bachelor 
of Commerce from Edith Cowan University. 

Richard Reeves is a Managing Director at MUFG, leading its 
mining project finance presence in the Americas. He has 21 years 
of experience in: marketing, structuring and executing mining 
finance transactions and advisory; valuation; and mine feasibility 
and mineral development projects. Previously, Mr. Reeves worked 
as an investment banker at Deutsche Bank and Barclays BZW. He 
has led or played integral roles in many transactions, e.g.: 
privatizations of British Coal and Siderúrgica del Orinoco, project 
financings of the Antamina mine and expansion of Cerro Matoso, 
valuation of Carbones del Caribe in advance of its sale by 
Cementos del Caribe, Walter Energy’s acquisition of Western Coal, 
and refinancing of the Esperanza mine. Mr. Reeves has a B.Sc. in 
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Mining Engineering from the Colorado School of Mines and an MBA 
from the University of Chicago. He is a registered P.E. in Colorado, 
and holds Mine Manager/Foreman and Shotfirer certification in 
Colorado and Illinois. 

William Roscoe is Chairman Emeritus and Principal Geologist 
with RPA Inc., a Toronto-based mineral industry consulting firm 
which he co-founded in 1985. He specializes in valuation of 
mineral properties and mineral resource estimation, and has given 
numerous presentations and published papers in these areas.  
Bill is Co-Chair of the CIMVal Committee and Chair of IMVAL.  
The CIMVal Standards and Guidelines for Valuation of Mineral 
Properties were adopted by CIM Council in 2003 and are currently 
being updated. From 2001 to 2008, Dr. Roscoe was on a Task 
Force which prepared a Guidance Note on Valuation in the 
Extractive Industries for the International Valuation Standards. Dr. 
Roscoe has a B.Sc. (Eng.) from Queen’s University and M.Sc. 
and Ph.D. degrees in Geological Sciences from McGill University. 

Caroline Rossignol brings 22 years of experience in corporate  
social responsibility (CSR) and sustainability working with industry  
and non-governmental organizations (NGOs), including seven years 
as CSR Manager with a global mining company which operated in  
11 countries. She has an in-depth understanding of the complex 
social challenges and opportunities facing resource development 
projects during exploration, permitting, construction, operation and 
closure. Ms. Rossignol has first-hand experience managing social 
legacies inherited by companies who have undergone mergers & 
acquisitions (M&A). Her expertise spans conducting social risk 
assessment as part of due diligence projects for M&A in the mining 
sector and integration post-transaction; her operational perspective 
provides a practical approach to evaluating material social risks and 
developing management plans and systems to address risks and 
leverage opportunities. Her corporate experience includes 
engagement on environmental, social, and governance (ESG) issues 
with international financial institutions, pension funds, private equity 
firms, and socially responsible investment (SRI) analysts. 

Christopher Ryan is a partner in the International Arbitration 
Group at Shearman & Sterling. He has extensive experience in 
international arbitration and litigation, and has represented private 
and governmental clients in disputes before ICC, AAA, ICSID, 
UNCITRAL and ad hoc arbitral tribunals, NAFTA Chapter 19 
dispute resolution panels, and US federal courts. Mr. Ryan also 
has advised US and foreign companies on various issues of public 
and private international law, investment and trade policy, and 
strategies for mitigating the risks associated with foreign 
investment. Mr. Ryan is a Lecturer at the University of Virginia 
School of Law, where he teaches a course on international 
investment law and investor-State disputes. Mr. Ryan also 
teaches a course on international commercial arbitration at  
The George Washington University Law School. In 2005,  
Mr. Ryan was a Visiting Scholar at Yale Law School, where  
he researched and wrote on the calculation of damages in 
international arbitration. 

Sandeep Sandhu is Director North America, Natural Resources  
at Dassault Systèmes. Sandeep leads the North American sales 
organization with strategic sales, planning, business development and 
support initiatives. Prior to joining Dassault, Mr. Sandhu spent over a 
decade with IBM Canada, most recently as a Sales and Territory 
Executive for Enterprise Clients. Responsible for developing 
integrated sales and business strategies, he led a cross-functional 
sales and marketing team and leveraged distribution channels all 
designed to meet client business objectives with significant revenue 
streams for IBM. Earlier, he held several other Sales and Project 
Management roles. Sandeep holds a Bachelor of Engineering in 
Electrical Engineering from the University of Victoria. He currently sits 
on the Board of the Burnaby Association for Community Inclusion. 

Vanessa Santos is Chief Geologist and Senior Associate with 
Agapito Associates, a firm specializing in domestic and 
international solution and underground mine design, geo-and 
mining engineering, industrial mineral exploration and the 
preparation of compliant Resource, Reserves, Preliminary 
Economic Assessment, Pre-Feasibility Study, Feasibility Study 
and Due Diligence. She has worked in exploration, beginning with 
BHP International Coal and Industrial Mineral Group living in 
Egypt and South Africa. She served as Chief Geologist for Zemex 
Industrial Minerals, Vulcan Materials and Albion/Unimin with 
cross-functional responsibility for multiple plants and mines for a 
wide variety of industrial minerals in reporting and responsibility, 
due diligence, project assessment, product development and 
process improvement. She has broad experience in potash, trona, 
phosphate, feldspar, clays, mica, high purity quartz, limestone and 
aggregate and marine diamonds. 

Marcelo Sávio, IBM Global Industry Solutions Architect - Industrial 
Products (S&D), IBM Academy of Technology member and IBM 
Latin America Architect Profession Leader, has many years of 
experience in designing and implementing innovative business 
solutions for the natural resources and process manufacturing 
industries. He has in-depth knowledge of the challenges, business 
drivers, leading practices, existing technologies and solutions. His 
experience spans a number of areas including product specification, 
manufacturing, quality, production planning and scheduling, supply 
chain optimization, inbound and outbound logistics, asset 
management, risk management and safety. He has extensive 
experience in designing and implementing innovative solutions by 
working with leading research organizations. He has led major 
business and process innovation projects resulting in billions of 
dollars in financial benefits to his clients. 

Joel Schneyer is a Managing Director of Headwaters MB. His 
international career spans 30 plus years as an investment banker, 
financial analyst, metals trader and geologist. Joel joined 
Headwaters from Mercantile Resource Finance, an advisory firm 
to the natural resource sector that he founded in 1996. Prior to 
that, he was Manager of Derivative Finance in the metals group of 
Barclays Bank, and a Senior Analyst in the New Business and 
Strategic Planning Group at Billiton Royal Dutch Shell. Before 
commencing on his banking career, Joel worked as an oil and gas 
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exploration geologist with Celeron Oil & Gas and IP Petroleum 
(International Paper) and as a field geologist for the US Geological 
Survey. Joel earned a B.A. in Geology with High Honors from 
Colgate University, an M.A. in Geology from the University of 
Texas at Austin, and an M.S. in Mineral Economics from the 
Colorado School of Mines. He holds the ICD.D certification from 
the Institute of Corporate Directors. 

Todd Sibilla is a Commodity Applications Specialist at Bloomberg 
L.P. responsible for internal and external training, assisting in core 
product development and in internal procurement planning and 
contributing to direct sales as a commodity product specialist.  
He has written numerous technical commodity articles regarding 
energy, mining, shipping and agriculture for Bloomberg Markets 
Magazine. Previously, Todd worked in Bloomberg Core Sales as  
a Regional Manager for the Americas, ran Advertising Sales  
and Third Party Contributions at Bloomberg L.P. and was an 
institutional salesperson for The Dreyfus Corp. and IBM’s NY 
Utilities Accounts. 

Mark Smith P.E. is President & CEO of Largo Resources. He has 
34 years’ experience operating, developing and financing mining 
projects in the Americas and abroad. Mr. Smith also serves as 
Executive Chairman of NioCorp Developments Inc., which is 
developing the only niobium deposit in the USA and was rated the 
top performing mining company on the TSX Venture Exchange in 
2014. He formerly served as President and CEO of Molycorp, Inc. 
from 2008 to 2013, during which time he developed the company 
into the largest rare earth company in the world, outside of China. 
Prior to Molycorp, Mr. Smith held various engineering, legal and 
executive positions for Chevron and Unocal. 

Fredric Sosnick is Practice Group Leader of Shearman & 
Sterling’s Financial Restructuring & Insolvency Group. He has 
extensive experience representing debtors, official creditors’ 
committees, lender groups, DIP lenders, creditors and acquirors  
of assets in large and complex domestic and international out-of-
court restructurings and U.S. Chapter 11 cases. Mr. Sosnick is 
recognized as a leading lawyer in the Restructuring and 
Insolvency section of the 2013 IFLR 1000 – The Guide to the 
World’s Leading Financial Law Firms and is individually noted in 
the firm’s 2013 Legal 500 US Corporate Restructuring listing.  
Mr. Sosnick is a former member of the firm’s Executive Group  
and Policy Committee. 

Mark A. Spurbeck joined Coeur Mining Inc. as Vice President of 
Finance in 2013 and serves as Coeur’s principal accounting officer. 
Mark came to Coeur Mining from Newmont Mining Corporation where 
he served as Group Executive, Assistant Controller. He previously 
served as Newmont’s Senior Director of Financial Reporting and 
Director of Accounting Research. Prior to joining Newmont, Mark was 
Director of Accounting, Payment Services at First Data Corporation. 
He began his career with Deloitte & Touche LLP. Mr. Spurbeck is a 
Certified Public Accountant and holds a Bachelor of Arts degree from 
Hillsdale College. 

James Steel is HSBC’s Chief Commodities Analyst with specific 
responsibilities for precious metals. He joined HSBC in May 2006. 
Previously, Mr. Steel ran the New York research department for 
Refco and was in charge of energy, precious and base metals 
analysis. Jim also worked for The Economist in the Economist 
Intelligence Unit as an economist specializing in commodity 
producing nations, where he also worked on the Middle East desk. 
His duties at HSBC include the production of daily market reports, 
including long term outlooks for precious metals. These include 
supply/demand and price forecasts, and qualitative analyses. Jim 
studied economics at undergraduate and graduate levels in London 
and New York. Mr. Steel is also a member of the International 
Precious Metals Institute and the NY Energy Forum. 

George Sturgis is VP of Project Development for Hecla Mining.  
He is a geological engineer with 35 years’ experience in designing and 
constructing underground mining and civil projects in the US, Asia, 
Africa, and Europe, a Certified Project Management professional and a 
Professional Constructor by the American Institute of Constructors and 
Registered Member of SME. He is a Project Controls subject matter 
expert, including implementation of cost and schedule control systems. 
He pioneered the use of Monte Carlo simulation as part of cost and 
schedule risk management planning and has been a part of design and 
construction teams for shaft sinking and tunnels using drill and blast and 
TBM methods and worked on development of 27 shafts. He obtained 
his B.Sc. in Geological Engineering from the Colorado School of Mines,  
an MBA from Whitman School at Syracuse University and a Masters 
Certificate in Project Management from George Washington University. 

Tim J. Swendseid P.E., MBA, CFA is RungePincockMinarco’s 
President, Consulting Services - Americas. Mr. Swendseid has over 
30 years of operational and engineering experience including senior 
leadership positions at operating properties in the USA, Chile and 
Mexico (primarily involving copper mining). He has been involved  
with numerous operation and construction audits, investigations  
and implementations of internal growth projects and acquisition 
evaluations of individual properties and of entire companies.  
Mr. Swendseid spoke at the 2015 SME Mining Finance Conference 
about project cost overruns. 

Thilo Tecklenburg is COO of Meridiam in North America. He is 
responsible for leading and developing Meridiam’s North 
American Team and playing an active role in the risk management 
of the firm’s investments. Prior to joining Meridiam in 2013,  
Mr. Tecklenburg was the head of Bilfinger Project Investments’ 
Development Team in North America, where he was responsible for 
business development and pursuits of P3 projects in North America. 
He has extensive experience with availability type P3 projects and 
has led consortia for projects in several Canadian provinces and US 
states. Prior, Thilo worked on transportation and social building  
P3 projects in Europe and Australia, where his role included project 
finance structuring, project management and coordination with all 
stakeholders for the successful tendering and closing of major 
infrastructure projects. Thilo holds an engineering degree and  
a Ph.D. from the Technical University in Brunswick, Germany. 
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Maureen Upton is a Principal Consultant of SRK Consulting. She 
has 27 years of experience across the extractive industries and 
financial services, with 16 years focused on stakeholder 
engagement. In the Social Risk and Sustainability discipline at 
SRK, one of her areas of emphasis is the financial implications of 
social license. In her previous work to determine and quantify the 
contributions of mining activity to sustainable development, she 
founded and ran an independent consultancy for nine years, 
serving the world’s largest mining companies. She is currently on 
the Board of one of the largest mutual fund complexes in the 
United States, Janus Funds, and previously served as 
Sustainability Advisor to the World Gold Council and as Director of 
Public Affairs and Communications at Newmont Mining 
Corporation, with prior positions at Goldman Sachs and Chase. 

Cynthia Urda Kassis is a senior partner in the Project Development 
& Finance practice of Shearman & Sterling.  Her depth of experience 
includes representing both sponsors, lenders and other investors in 
project, corporate and acquisition financings with respect to precious, 
base and specialty metal and energy mineral projects in Argentina, 
Brazil, Canada, Chile, Colombia, Mexico, Mongolia, Pakistan, Peru, 
Venezuela, Vietnam and the United States, including in Arizona, 
California, Idaho, Illinois, Indiana, Kentucky, Minnesota, Nevada, New 
Mexico, South Carolina, Utah and West Virginia.  Cynthia acted as 
Trustee-at-Large of the Rocky Mountain Mineral Law Foundation 
(RMMLF) from 2011-2014 and was a Member of the Steering 
Committee of RMMLF’s 2015 Special Institute on International Mining 
and Oil & Gas Law, Development, and Investment conference.  She is 
ranked as a leading project finance lawyer by Chambers Global, 
Chambers Latin America, Chambers USA, IFLR 1000, Legal 500, 
Guide to the World’s Leading Lawyers in Project Finance and The 
International Who’s Who of Project Finance Lawyers, of Banking 
Lawyers and of Mining Lawyers.  She has also been named 
“Dealmaker of the Year” by The American Lawyer, “Projects/Energy 
Lawyer of the Year” by Chambers & Partners and “Project Finance 
Lawyer of the Year” by Who’s Who Legal. 

Carlos Urquiaga is a Managing Director of BNP Paribas’ 
Americas Energy & Commodities team based in New York.  
He has been a financier of metals and mining, energy and 
infrastructure projects for over 15 years and has been involved in 
strategic corporate finance activities before transitioning to his 
banking career in New York. Prior to joining BNP Paribas in 2008, 
Mr. Urquiaga was a director in Citigroup’s Global Project Finance 
team in New York, where he held different positions including 
origination, execution and portfolio management. He has advised 
on and/or financed the acquisition and development (greenfield/ 
brownfield) of mining and metal assets, infrastructure 
transportation assets, natural gas pipelines, refineries and electric 
generation projects throughout the Americas. 

Phillip Valliere is a Partner and Managing Director at Lind Partners, 
an institutional fund management firm focused on small- and mid-cap 
public companies traded in Australia, Canada, the United States and 
the United Kingdom across the mining, oil and gas, biotech and 
technology sectors. Mr. Valliere serves as a Non-Executive Director  

of UXA Resources Limited. He has over 20 years of institutional 
investing and investment banking experience and has completed 
hundreds of investments in the US and around the world using public 
equity, private equity, convertible debt, mezzanine, subordinated debt 
and senior debt. Previously he was Vice President at a $2 billion New 
York hedge fund and led that firm’s energy investments. He started 
his career at Benedetto, Gartland & Co. where he executed private 
capital fundraising (equity, debt and mezzanine), M&A, restructurings 
and strategic advisory assignments on behalf of middle-market and 
Fortune 500 clients.  

Remko van de Water heads ING’s Metals & Mining group in New 
York and is responsible for the origination and execution of 
structured financings in the Americas. He has over 15 years of 
experience in leading transactions in the natural resources sector 
globally, having closed many landmark transactions. Some recent 
transactions include the financings for Guyana Goldfields’ Aurora 
project in Guyana, Torex Gold’s Miner Media Luna project in 
Mexico, Romarco Minerals’ Haile project in the US, Mountain 
Province’s Gacho Kue diamond project in Canada, Hudbay’s 
Constancia project in Peru and Antofagasta’s Esperanza and 
Antucoya projects in Chile. Mr. van de Water holds an M.Sc. 
degree in Chemical Engineering from the Delft Technical 
University and an MBA from NYU Stern School of Business. 

Jim Verraster is CEO of Auramet Trading. He has been in the 
Metals Trading and Finance Industry for 33 years. Mr. Verraster 
began his career in the Precious Metals Division of The Rhode 
Island Hospital Trust National Bank (the institution credited with 
creating the first commercial-scale precious metals consignment 
and lease portfolio in the early 1970’s). He was a significant 
contributor to the growth and development of the RIHTNB 
precious metals portfolio and in 1987 he was promoted to First VP 
and Head of Marketing and Business Development for the 
Precious Metals Division. In 1989, he joined Gerald Metals and 
built niche businesses providing innovative finance to the junior 
and mid-size mining companies, jewelry/ dental manufacturers 
and PGM industrial end-users. In 1996, at Standard Bank, Mr. 
Verraster created and led a comprehensive precious metals 
financing and physical precious metals trading business.  

Leslie Watson is a Senior Environmental Analyst at Merjent. She 
has more than 20 years of natural resource management and 
National Environmental Policy Act, environmental planning and 
permitting experience. Her experience includes preparing EA’s for 
the Tonto National Forest for proposed Resolution Copper Mine 
LLC proposed projects. She has led teams in conducting complex 
impact analysis, alternative development, and project 
management for the U.S. Forest Service and the Bureau of Land 
Management, including assisting in the preparation of Land Use 
Plan and Resource Management Plans. Ms. Watson has been the 
project manager for environmental planning and permitting 
projects, and assisting federal agencies with coordination of 
cooperating agencies, alternative development, and response to 
public comments. Her BLM and U.S. Forest Service experience 
includes projects in Arizona, Colorado, Montana, New Mexico, 
Utah, Idaho, and Nevada. 
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Henry Weingarten has been the managing director of the 
Astrologers Fund, Inc. for 25 years and a practicing astrologer  
for over 40 years. In addition to using fundamental and technical 
analysis, he employs astrology as the primary tool to oversee 
investment funds and advise institutional investors and money 
managers worldwide. 

Robin Weisman, Principal Investment Officer, International 
Finance Corporation (IFC). Ms. Weisman works in the IFC’s 
Infrastructure and Natural Resource department with a team that 
has a portfolio of US$800 million spread across 20 countries. In 
prior roles with IFC she led initiatives to de-risk extractive industry 
clients through activities such as supplier development programs, 
municipal revenue management systems, and strategic 
community investment. She has also led a team to develop a 
good practice handbook advising companies how to launch local 
procurement programs. In addition to the mining sector, Ms. 
Weisman has managed project finance transactions with 
companies in a range of industries including general 
manufacturing and tourism. She has primarily worked in Africa, 
Russia and Latin America. Before joining IFC, Ms. Weisman 
worked for Citibank and Standard Chartered Bank. Ms. Weisman 
has a MBA from the University of Chicago. 

Chad Williams P.E. is Founder and CEO of Red Cloud  
Klondike Strike Inc. Previously, he was CEO of Victoria Gold Corp.  
He has extensive experience in mining finance and management.  
Mr. Williams has been a Director of several emerging mining 
companies and was a founder of Agilith Capital Inc. and Westwind 
Capital Inc. Mr. Williams was the Head of Mining Investment Banking 
at Blackmont Capital Inc. and was also a top-ranked mining analyst at 
TD Bank and other Canadian brokerage firms. He is a director of the 
Denver Gold Group. Mr. Williams holds both a B. Eng. in Mining and 
an MBA from McGill University. 
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Conference Organization Committee Special Acknowledgement 

Tim Alch  
TAA Advisory LLC  
Managing Partner and Conference Program Chair – Mr. Alch has years 
of experience advising corporate, financial and government clients while 
associated with the following firms: as a Managing Director of Behre 
Dolbear, an SVP of Anderson & Schwab, Equity Analyst at Paine 
Webber, Prudential Securities, Dean Witter Reynolds and Senior 
Consultant and Industry Analyst at CRU (London), World Steel Dynamics 
and Resource Strategies. His work focuses on strategy, resources, 
capital markets, valuation and team building. He is a graduate of Amherst 
College with Honors (Geology) and continued his studies in the  
M. Sci. Energy and Minerals Economics program at Penn State.  
Mr. Alch is Chairman (2016) and has been an executive committee 
member of the New York Section of SME since 2008 and is a member of 
AEMA and NCUSCR. 

Alan Oshiki  
The Abernathy MacGregor Group  
Executive Vice President – Mr. Oshiki helps clients engage their 
investors, customers, employees and other important audiences to 
attract capital and deal flow, generate revenue, and build loyalty and 
support. He works with some of the world’s largest corporations, middle-
market companies, start-ups, private equity sponsors, professional 
services firms, and industry associations. He advises on event-driven 
stakeholder engagement for IPOs, M&A, crises, litigation, bankruptcy, 
financial distress, and restructuring, and innovative, high-impact 
approaches to ongoing communications with business audiences. 
Earlier, Mr. Oshiki held executive positions in a variety of industries, 
including ten years in mining. He has an MBA in Finance and Accounting 
from the University of Arizona and a B.Sc. in Mining Engineering from the 
University of Idaho, and is past Chairman (currently Treasurer) of the 
New York section of the SME. 

Henry Weingarten  
The Afund, Inc.  
Managing Director – Mr. Weingarten has been the Managing Director of 
the Astrologers Fund, Inc. for 25 years and a practicing astrologer for 
over 40 years. In addition to using fundamental and technical analysis, 
he employs astrology as the primary tool to oversee investment funds 
and advise institutional investors and money managers worldwide. 

 

 

 

 

 

The Government of Québec gives recognition to the following  
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